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This document is issued by XTEK Limited, ABN 50 103 629 107 (“XTEK”). It is intended only for those persons to whom it is delivered personally by or on behalf of XTEK
(being 'wholesale clients' under the Corporations Act who are also sophisticated investors and persons to whom an offer of securities could be made in Australia without
a disclosure document being lodged with ASIC). It must not be copied or distributed to other persons without the prior written consent of XTEK, which may be given or
withheld in their absolute discretion.

This document is not a prospectus and does not contain all of the information which would be required to be disclosed in a prospectus. Neither XTEK (nor any of their
respective officers, employees, related bodies corporate, affiliates, agents or advisers) guarantees or makes any representations or warranties, express or implied, as to,
or takes responsibility for, the accuracy or reliability of the information contained in this document. XTEK does not represent or warrant that this document is complete
or that it contains all material information about XTEK or which a prospective investor or purchaser may require in evaluating a possible investment in XTEK or
acquisition of XTEK securities.

Nothing contained in this document nor any information made available to you is, or shall be relied upon as, a promise, representation, warranty or guarantee, whether
as to the past, present or the future. Past performance information given in this document is given for illustrative purposes only and should not be relied upon as (and is
not) any indication of future performance. XTEK has not carried out due diligence investigations in connection with the preparation of this document. You must conduct
your own independent investigations and enquiries as you deem fit.

This document is not an offer to issue securities, an invitation to subscribe for securities or an investment recommendation either expressly or by implication. The
information set out in this document does not constitute or purport to be a recommendation by XTEK (or any of their respective officers, employees, agents or advisers).
The information in this document does not constitute financial product advice (nor investment, taxation or legal advice). Before making an investment decision,
prospective investors should consider the appropriateness of the information having regard to their own objectives, financial situation and needs and seek legal, taxation
and financial advice appropriate to their jurisdiction and circumstances. XTEK is not licensed to provide financial product advice.

To the maximum extent permitted by law, XTEK (and their respective employees, officers, related bodies corporate, affiliates, agents and advisers) expressly disclaim any
and all liability (including without limitation for negligence) for representations or warranties or in relation to the accuracy or completeness of the information,
statements, opinions or matters, express or implied, contained in, arising out of or derived from, or for omissions from, this document including, without limitation, any
historical financial information, any estimates or projections and any other financial information derived therefrom.

Information in this document ("Confidential Information") is confidential and may also be subject to the terms of a confidentiality agreement between XTEK and you.
You must not copy or reproduce the Confidential Information or give it to another person without the prior written consent of XTEK, which may be withheld in its
absolute discretion unless the copy or distribution of the Confidential Information is permitted under any confidentiality agreement.
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FY17 Performance }1{ XTEK..

» Strong order intake above $45m achieved in FY17 and early 2018, particularly on UAVs, Explosive and Ordnance Disposal
equipment and Tac2 Sniper rifle. This represents several years of guaranteed turnover for XTEK before additional own
product and maintenance revenue.

e XTEK turnover for 2016/17 almost tripled to $9.0m compared to $3.3m for FY16.
* XTEK turned a profit for FY17 of $61K

» After an oversubscribed placement of $3.1m in June 2017, the company finished the year with $2.8m in cash and no debt.
That was before the company raised $1.5m additional cash in a successful SPP in July 2017.

* The market cap as of November is nearly $17.94m. It was $9.86m at the last AGM, a 82% increase in one year.

* The share price rose from 34c to 46.5c in the same timeframe, an increase of 36.8%.

Operating and Financial Overview

FY16 FY17 % Change

Revenue from sale of goods and services $,000 3,353 9,023 169%
Gross profit from sales of goods and services $,000 1,270 3,497 175%
Gross profit % 38% 39% 2.6%
Net profit $,000 (1,588) 61
Return on sales % (47%) 0.68%
Share Price $ 0.34 0.46 36.8%
Market Capitalisation @ November $000,000 9.86 17.94 82%
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FY17 Key Contracts X XTEK .

Significant recent tender wins during FY17 have positioned XTEK for rapid near-term revenue growth

Product Contract details and customer Contract size
Third-Party Product and timing
= Supplier of Australian Army (ADF Land 129 Phase 4) Up to AS100m
over 5-7 years
= Supply of light thrown surveillance robots Up to A$0.3m
= ADF client
= Supply of industry leading unmanned EOD Up to A$2.4m

= Australian police forces

= Supply of advanced x-ray equipment for bomb response equipment Up to A$1.7m
= Australian government client

= Supply of XTEK Tac 2 Sniper Rifle systems and components Up to A$2m
= Australian Army and some police forces
XTEK Product

= Second agreement signed with US military to evaluate XTclave™ Up to US$0.7m
technology over 18 months
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Overall Strategy }-.;-{ XTEK..

XTEK combines exclusive value-added reseller agreements with complementary local development
to bring complete and state-of-the-art solutions to its homeland security markets

= Exclusive value-added reseller agreements with
leading global security brands: Blaser, AeroVironment

Exclusive » High quality after-sales service, support and
third-party consultancy covering Australia and New Zealand

product
reseller -

Commercialising a range of new technologies in the
international market

= Multiple agreements with the US Government

a:i XTEK ‘" = XTEK intends to partner with UAS suppliers and build
and sell XTEK XTatlas™-capable UAS and expects
potential agreements with US Defence for XTclave™

= Australian Defence Force (ADF) Recognised Supplier
and a member of the Defence Industry Security Panel
— key barrier to entry

= Strategic focus on retention of high-value Original
Equipment Manufacturer relationships, including
AeroVironment and Blaser
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Revenue Composition
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XTEK maintains its FY18 revenue guidance of AS11m-AS18m which is comprised of relatively equal
contributions from three key revenue sources:

Value-added reseller
products

Logistics
engineering

i:‘!’
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In-house product development
and manufacture

= Covers a range of products and equipment,
operating under the following portfolios:

Unmanned Aerial Systems
Weapons and Ancillaries

Explosive Ordnance Disposal (EOD)
equipment

Protective Security Equipment
Forensic Products

= Customers are typically Federal
Governments (mainly Australia and New
Zealand)
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XTEK’s logistical engineering division
offers:

— Service and repairs

— Training

Provides after-market services for
primary sales

Annuity revenue-like

= Manufacture of sniper rifles
= Development of ballistic plates/helmets for
foreign governments/partners
= Currently testing on the XTclave™ advanced
lightweight hard armour plate solutions for
the United States Department of Defence
FCT office
— FCT assists XTEK determine best
customer base for product
— XTclave™ product development
opportunities continue to be invested in
by XTEK
= Xtatlas™ near real time mapping from
video




High Growth Addressable Markets RXTEK

Australian total defence expenditure forecast to grow by 54% to FY21 and reach an annual
expenditure of 2% of GDP

Australian Defence budget forecast +54% growth
(ASbn)

= Expansion of the Australian government’s 42.0

defence budget presents a major 36.0
opportunity for XTEK as the Australian 347
government focuses on better technical
detection and response solutions

38.7

32.0

27.2

= Recent small unmanned aerial system
(SUAS) contract win is very positive for XTEK

= XTatlas™ real-time mapping capabilities
presents significant value-add opportunities
to complement SUAS sales

FY16A FY17F FY18F FY19F FY20F FY21F

Source: Portfolio Budget Statements 17/18
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Diversified Product Portfolio

PROTECT AND SUSTAIN
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XTEK has a product focus on three main sectors: UAS, tactical weapons & protection
and explosive ordnance disposal

Unmanned Tactical Explosive
: & Ordnance
Aerial Systems weapons .
: Disposal
(UAS) protection (EODs)
= Key near-term opportunity for XTEK with = Enhancement of a third-party = Third-party product range consists of
major government expenditure in UAS product. Extensive range of weapons EOD robots and x-ray generators /
= XTEK has exclusive distribution of (e.g. Tac 2), specialised ammunition systems
AeroVironment in Australia and New (e.g. RUAG and UTM), sights, helmets = Traditional customers are police and
Zealand, the largest supplier of small UAS and robots defence forces
in the USA with 24,000 units worldwide = Several development and production

offers for ballistic protection contracts
are underway

Strong opportunity for XTEK in-
ouse product sales

= Asignificant global market exists to deploy XTEK’s XTatlas™ technology on both UAS and piloted aircraft

= XTEK’s XTclave™ technology is a composite manufacturing process to produce advanced armour plates and helmets with a
substantial reduction in weight

- Recently signed second agreement with the US military to evaluate XTclave™ technology on helmets. Production offers for plates

world wide.
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Competitive Advantage - In House products X XTEK .

XTatlas™:
* Delivers high definition video image in context to a digital map in real-time and mosaic mapping q
in near real-time
* The mapped areas can be the foundation of a 3D image based Common Operating Picture which
can integrate multiple sensors on different platforms at headquarters for real time monitoring of an

operation area

* Drone / UAS video feeds are currently incapable of overlaying a video image in context to a map or of producmg
accurate mapping on the fly

*  Truly unique capability on the market worldwide
XTclave™:
*  Provides up to 30% reduction in weight and similar ballistic performance

* Investment in production facility in Australia to be ready during CY18

* Agents appointed in Europe and the US

* Discussions and tests underway with a large number of potential clients and a number of Defence Forces
worldwide including the US

Tac 2 sniper rifle:

* Itis now one of the most accurate and advanced sniper rifles on the market

i" XTEK -

-!I XTEKXT"EK has the right to the design
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XTclave Business 1.\

« To commercialise ballistic plates/helmets, 4 conditions needed to be fulfilled. After 10 years of
research and introduction into production, all of them are now realised.

« Superior technonology with the XTclave™

- Now well developed with a machine in operation for 3 years and good patent protection
and delivering superior products

» Products: Today 3 products have proven their superiority through extensive third party testing.
« Thin plates for AK47 MSC protection, up to 30% lighter than competitors

» Thick plates replacing ceramic based technology with all Polyethylene, providing lighter weight
and buoyancy In water

« Helmet protecting against AK47 MSC, unique with Polyethylene
« Clients

» Numerous clients worldwide have been contacted, given test results and tested plates in their
own right. We are expecting first paying orders any day.

» Production factory

- XTEK is now establishing a production factory to be ready mid CY18 with a large
XTclave™ machine and other equipment ready to start manufacturing and deliveries by
then. Capacity will be around 50,000 plates per year for a turnover worth $20 to $30m
p.a.

« This investment was made possible by the recent capital raise done in June/July 2017.

With these 4 elements in place, we are now ready to bring XTEK to a new level of growth
not presently shown in the forecast of this presentation

www.XTEK.net | 1800 500 032 | ABN 90 103 629 107




Australian Defence Forces Contract
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Material Small Unmanned Aerial System contract is a step-change transaction for XTEK, and sees
the Company well placed for further contract wins

= The Minister for Defence and the Minister for
Defence Industry recently announced a A5100m
investment in new world class SUAS capability
through XTEK

= The investment includes payments for the prime
contract and support of the equipment to XTEK

=  For XTEK, this could represent initial sales revenue of
over A$40m and maintenance revenue of up to
AS9m per annum for 5-7 years

=  On the same day of the announcement, the Minister
for Defence Industry confirmed that the Australian
Government is dedicating A$200bn to growing
Australia’s defence capability over the next decade

=  XTEK is well positioned to benefit from this
sustained increase in Australian Government
defence spending

Quotes from Australian Government media release

Senator the Honourable
Marise Payne
Minister for Defence
Senator for New South Wales

The Honourable
Christopher Pyne MP
Minister for Defence Industry
Leader of the House
Federal Member for Sturt

New small unmanned aerial systems for ADF

“A new world-class surveillance and reconnaissance capability
acquired by Defence will give our soldiers an edge on the front line.”

“The systems [are] small enough to be carried, assembled and used
by one person, and allow the soldier to see over the hill, around the
corner and down the road”

“The WASP AE will be ... acquired through Canberra based company,

”

"The majority of maintenance and support will be carried out in
Australia by 7
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Key Recent Events
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XTEK is focused on delivery in FY18 and beyond and unlocking revenues from potential upcoming

supply contracts

XTEK secures
State Police EOD

robot contract Systems (SUAS) to ||| _ | Placement M /‘.H L/'
Launch of the ADF [/ '|| f raises $3m WA
latest M\
] . | || Il‘II 0.424
Simmersion | u
software XTEK secures XTEK returns to
$1.1m ADF order f B0
™ 1N/ rofitability in FY2017
to supply X-Ray N I\ P v
Generatols |‘ -/ *.,/l' on strong second half o
I| \/ !
|"I [‘ II
l'ﬂ f | .
| Iu"l u'"'.l \ / IIL/_/ \/\ / \/\_\"II\/\/_/\/W 0.359
II| |'I ll"a'f \ ll"N \ 'Iill' J | |
| Al 0.324
\/ K\j
FO16 ! Dec 2016 ! Jan 2017 ! Feb 2017 ! Mar 2017 ! Apr 2017 May 2017 ! Jun 2017 ! Jul 2017 Aug 2017 ! Sep 2017 Oct 2017

XTEK to supply
new Small /
Unmanned Aerial | f

Oversubscribed

XTEK awarded A$2.4m
ADF Purchase Order

0.55(

0.525

0.500

Source: Google finance
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Financial Summary and Outlook }-:iXTEK

Strong sales pipeline delivered profitability in FY17 and strong growth thereafter

Key financials Forecast revenues (ASm)
= FY17 profitable 60
* FY18 revenue guidance of AS11-18m
— Gross profit expected to be in line with >0
historical revenue margins of 20-40% 10
— Continue to be cash flow positive going
forward 30
— As usual, half year results to be soft
= Focus on maintaining low corporate overheads 20

= High revenue growth continues with recent

. . 10
contract wins and progress with a number of
others (o

= Manufacture of ballistic plates in new factory is FY16 EY17 FY18 FY19 FY20
NOT included in this forecast

B Low case High case

Source: XTEK management forecasts (refer to important disclaimer on slide 2)
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* Since the last capital raise, XTEK has committed:
* $200,000 of development funds to progress XTatlas™to an industrial product
* $500,000 to equipment to start a new ballistic factory including a new XTclave™ capable of
delivering an additional turnover of $20m p.a. to the company.

e This investment underpins a further growth of the company beyond the forecast shown in the previous
slides.

* Discussions and product tests with a number of clients worldwide are progressing and should lead to
orders XTEK will start to fulfil when the factory is fully operational early in the next FY.

e XTEK prospects are looking increasingly good on the Australian as well as on the international market.

e With an increase number of shareholders — now 1,100 compared to 900 a year ago — as well as a
higher level of liquidity at around 3% of total number of ordinary shares on issue, this strategy could
translate into substantial share price growth opportunity.
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