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FORWARD LOOKING STATEMENTS
Summary of information: This presentation has been prepared by and contains general and background information about Property Connect Holdings Limited ACN 091 320 464 (Property Connect). This presentation has 
been prepared for information purposes. This presentation does not purport to contain all the information that a prospective investor may require in evaluating a possible investment in Property Connect nor does it contain all 
the information which would be required in a prospectus prepared in accordance with the requirement of the Corporations Act. It should be read solely in conjunction with the oral briefing provided by Property Connect and all 
other documents provided to you by Property Connect. Property Connect are not responsible for providing updated information and assumes no responsibility to do so.

Not financial product advice: This presentation is not a financial product, investment advice or a recommendation to acquire Property Connect securities and has been prepared without taking into
account the objectives, financial situation or needs of any person or entity. Before making an investment decision prospective investors should consider the appropriateness of the information having
regard to their own objectives, financial situation and needs, and seek legal, taxation and financial advice appropriate to their jurisdiction and circumstances. Property Connect are not licensed to provide financial product 
advice in respect of its securities or any other financial products. Cooling off rights do not apply to the acquisition of Property Connect securities. Property Connect assume that the recipient is capable of making its own 
independent assessment, without reliance on this document, of the information and any potential investment and will conduct its own investigation.
Disclaimer: Property Connect have made every effort to ensure the accuracy of information contained in this presentation. Property Connect and their respective related bodies corporate and each of
their respective directors, agents, officers, employees and advisers expressly disclaim, to the maximum extent permitted by law, all liabilities (however caused, including negligence) in respect of, make no representations 
regarding, and take no responsibility for, any part of this presentation and make no representation or warranty as to the currency, accuracy, reliability or completeness of any
information, statements, opinions, conclusions or representations contained in this presentation. In particular, this presentation does not constitute, and shall not be relied upon as, a promise,
representation, warranty or guarantee as to the past, present or the future performance of Property Connect.

Future performance: This presentation contain certain ‘forward looking statements’ and opinions. The forward-looking statements, opinions and estimates provided in this presentation are based on
assumptions and contingencies which are subject to change without notice, as are statements about market and industry trends, which are based on interpretations of current market conditions. These statements reflect 
views only as of the date of this Presentation. The actual results of Property Connect may differ materially from the anticipated results, performance or achievement expressed, project or implied by these forward looking 
statements. While Property Connect believes that the expectations reflected in the forward looking statements in this Presentation are reasonable, neither Property Connect nor any other person gives any representation, 
assurance or guarantee that the occurrence of the events expressed or implied in any forward looking statements in this Presentation will actually occur and you are cautioned not to place undue reliance on those forward 
looking statements.

Risks: An investment in Property Connect securities is subject to investment and other known and unknown risks, some of which are beyond the control of Property Connect. You should have regard to the ‘Key Risks’ 
section of this presentation which outlines some of these risks.

Not an offer: This presentation is not, and should not be considered as, an offer or an invitation to acquire securities in Property Connect or any other financial products and neither this document nor any of its contents will 
form the basis of any contract or commitment. This presentation is not a prospectus. Sophisticated and professional investor: By attending this presentation, you represent and warrant that (i) if you are in Australia, you are a 
person to whom an offer of securities may be made without a disclosure document (as defined in the Corporations Act 2001 (Cth) (“Corporations Act”)) on the basis that you are exempt from the disclosure requirements of 
Part 6D.2 in accordance with Section 708(8) or 708(11) of the Corporations Act (ii) if you are outside Australia and , you are a person to whom an offer and issue of securities can be made outside Australia without 
registration, lodgement or approval of a formal disclosure document or other filing in accordance with the laws of that foreign jurisdiction. If you are not such a person, you are not entitled to attend this presentation.

No distribution: Distribution of this presentation may be restricted by law. Persons who come into possession of this presentation should seek advice on and observe any such restrictions. Any failure to comply with such 
restrictions may constitute a violation of applicable securities laws.

Confidential: This document contains information that is strictly confidential. By attending this presentation, you agree not to directly or indirectly disclose to any person or copy, use, publish or record in any form any part of 
this document.
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ü LiveOffer Rental commercially launched and 
transacted in NSW, VIC & WA

ü PCI  (Property Connect International) legally dissolved

Ø No debts and liabilities other than wind up costs

ü Board and Management Refreshed

ü Sustainable operational cash flow

Ø Quarter cash burn forecast circa $120K

Ø Current Cash $340K, New Investment $1.5M

ü Capital light operating model

Ø Rental platform build costs complete, partnerships 
for sales and distribution

Ø Over 300 properties on the platform

ü Marketing & Sales activities begun

ACTIVITY UPDATE  /  OPERATIONS
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ü A third of all renters are long term renters (Source: Australian 

Housing and Urban Research Institute)

ü 31% of Australians Rent
(Source: 2013-14 Choice Australian Rental Market Report)

ü Renters complain of discrimination & lack of 
transparency in the application process 

ü 50% of renters are concerned about being ‘blacklisted’ 
making it difficult to secure leases in the future
(Source: 2013-14 Choice Australian Rental Market Report)

(Source: CoreLogic)

UPDATE  /                                              RENTAL MARKET OVERVIEW
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UPDATE  /                                              RENTAL MARKET OVERVIEW

(Source: 2013-14 Choice Australian Rental Market Report)
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ACTIVITY UPDATE  /                                              RENTAL

ü Rental Platform re-design and build complete –
only business as usual enhancements and 
customer customisations required

ü Focus moves primarily to commercial success 
and scaling of rental platform

ü November and December successfully transacted 
residential leases in Victoria and Western 
Australia, partnering with Century 21

ü January and February successfully transacted 
residential leases in New South Wales, partnering with 
Mc Grath Lower North Shore

üAdditional discussions ongoing with:

Ø Realestate.com.au

Ø Inspect Real Estate

Ø Local Agent Finder

ØDomain.com.au
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ACTIVITY UPDATE  /                                              RENTAL

Dean Mackie, Principal Mc Grath LWNS

Next steps:

ü Scale Sales

ü Commercial Contracts

ü Partnerships to effectively monetise

Where there was more than one 
applicant, engagement was competitive 

on price and terms, tenants were keen 

to secure properties and found the 

transparency and immediacy 
compelling, so much so that property 

managers couldn’t keep up
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REPORT BIDDING HISTORY

ACTIVITY UPDATE

Verified Tennant

Verified Tennant

$670

$735

4 Days

Learnings:

ü Tenants bid multiple times

ü Tenants responded quickly

ü Tenants wanted to secure the 
property and pay their holding 
deposit before the landlord had made 
a decision

ü Improving the tenant, property 
manager, landlord communication 
leads to better results for all parties, 
in a transparent and timely manner
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In November 2017 we outlined to shareholders our strategic extension for the 
business moving forward – rentals to auction sales 



THE 
OPPORTUNITY IN 

AUSTRALIA

WHY AUSTRALIA?

•• 3 million residential rental properties

•• 500,000 sales transactions per year 

••  $5.6 trillion of residential property (Core Logic) 

•• The property services sector is characterised by legacy 
and fragmented systems and practices … ripe for disruption

•• Tenants, agents, owners and governments all want a
better solution for finding, managing and living in and buying 
residential property
•

We know this market, it is moving quickly and we can rapidly 
scale and initiate new products, which can then be exported 
to international markets

AUSTRALIA IS A REAL ESTATE TECHNOLOGY LEADER
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SALES AGENT PRINCIPAL CONVEYANCERS
PROPERTY 
MANAGER

VENDOR BUYER LANDLORD TENANT
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FRAGMENTED MARKET & SUB-SCALE

APPRAISAL APPOINT LIST MARKET NEGOTIATE SELL EXCHANGE SETTLE APPOINT MARKET

SALES PROCESSES

LEASE MANAGE 

PROPERTY MANAGEMENT

SALES 
DISRUPTORCOMPARISONCRM – LEAD GEN -

WEBSITES TRUSTMARKETING CONNECTIONS PM SPECIFICDATA 

MORTGAGE & 
INSURANCE

PORTALS

PM DISRUPTOR

PROPERTY CONNECT TRANSACTIONAL DASHBOARD & API

MARKET OVERVIEW & OPPORTUNITY
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Legacy 1980’s Business Model 
Display Advertising

Dominated by two major players

Transaction Orientated

Engaging Multi-Product Marketplace

Agile

COMPETITIVE LANDSCAPE



PRODUCT ROADMAP
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MARKET OVERVIEW /                                              AUCTIONS

(Source: Core Logic)

ü Online Digital Auctions provide a perfect way to disrupt 
traditional real estate agency models, beyond flat fee 
or reduced fee, fundamentally transform the process(Source: Core Logic)

ü 500,000+ properties sold every year
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ACTIVITY UPDATE  /                                              AUCTIONS

ü Auction Platform is an extension of the LiveOffer
Rental Bidding Platform

ü Development roadmap anticipates release by 
June 2018

ü Leverage relationships built via rental platform

ü Priority opportunities:

Ø Off the Plan residential

Ø Apartment complexes

Ø Commercial  / industrial property 

ü Obtaining Corporate Real Estate License, Director 
Licensed to conduct Auctions

ü Exploring marketplace with developers, builders and 
promoters

ü State Governments have legislated for electronic 
conveyancing - PEXA



16

LEVERAGING BLOCKCHAIN TECHNOLOGY
ACROSS PROPERTY TRANSACTIONS

ü LIVEOFFER

Online Sales Auctions, enabled by 
virtual reality tours for inspections 
and off the plan sales

ü Distressed mortgagee in 
possession sales

ü PAYMENTS
Use cash or Bitcoin to buy a 
property, automatically and 
without any settlement risk and 
associated transactional costs –
Lenders Mortgage Insurance & 
instant auction deposits

ü CONVEYANCING THROUGH BLOCKCHAIN 
Taking the risk, cost and intermediaries out of 
the transaction

PRODUCT OFFERING



17

LEVERAGING BLOCKCHAIN TECHNOLOGY
ACROSS PROPERTY TRANSACTIONS

ü RESIDENTIAL REAL ESTATE IS UNIVERSALLY 
IDENTIFIED AS A PRIME AREA FOR BLOCKCHAIN 
DISRUPTION

ü SETTLEMENT PROCESS
Is time consuming and costly – It costs an average of 

$1,200 for conveyancing in Australia, $550 in searches, 

$200 for ancillary fees, $330 in bank fees

ü AUCTION FEES
Agent 2-3% commission, Auctioneer $700, Advertising 

$5,000-10,000

FUTURE OPPORTUNITIES

ü MORTGAGE FEES
1% commission loan value, LMI > $10,000

ü INSURANCE
Property, Contents and Landlord

ü PARTNER WITH TO EXTEND LIVEOFFER PLATFORM
Ø InfoTrack

Ø CBRE

Ø PEXA

Ø Realestate.com.au

Ø Clearmatch



Reviews and ratings

Settlement

Rent payments
Service providers

Application Process

Rental
Auction

Conveyancing
Process

Online Sales Auction

Convenience

Security

Global expansion

Rewards

Payment network

BLOCKCHAIN 
PLATFORM

SALES, RENTAL, 
CONVEYANCING
& PAYMENTS  
PLATFORM
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BLOCKCHAIN FOR REAL ESTATE PLATFORM



PROPERTY SALES

Seamless settlement and title 
transfer over blockchain

Mortgage discharged 
surplus paid to Vendor

Uploads contract and
disclosure documents

Obtains valuation

Lists property

Reviews offers

Negotiates and accepts offer

Deposit released to vendor (Victoria)

Seamless settlement and title 
transfer over  blockchain

Payment of rates, all 
parties notified.

Qualifies for finance

Searches for property

Inspects property

Reviews Contract

Obtains valuation

Makes offer
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PROPERTY RENTALS

Move-in / Move-out rules

Prompt communication

Reviews by tenants

Property ratings

On-time maintenance

Security deposit policy

Property history and condition

Rental terms

Eviction history

Past due accounts

Reviews by landlords

Application information

Social media profiles

Bankruptcy records

Credit Bureau data and scores

Payment performance
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MORTGAGE LENDING

Creates borrowing profile – one application 
for multiple lenders. Pushes request for 
finance into the network – Clearmatch API 

Reviews offers for finance
and selects financier

Easy, secure, one step 
loan signing

Benefit from automation and improved 
customer service amongst lenders

Equity position reviewed periodically with access to 
additional finance made available as needed

Seamless settlement over 
blockchain

Offers finance to borrowers that meet their 
specific lending criteria

Borrowers automatically verified

Automated valuation, document 
verification and due diligence

Seamless settlement
over blockchain

Reduced customer acquisition costs and 
increased retention rates

Smart contract technology automates loan 
repayment over the term of the loan
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DARREN PATTERSON
CEO & Executive Director

• Over 20 years’ experience working with start-up 
and blue-chip technology companies spanning 
Australia, Europe, US and Asia.

• Experience includes telecoms, IT, digital media and 
venture capital as a leading senior executive

• Recently, CEO and Co-Founder of Australia’s only 
regulated property investment platform, BrickX, and 
Managing General Partner of Alchemy Ventures, a 
venture capital firm.

• Holds an MBA with the University of Chicago, 
Booth School of Business and a Bachelor of 
Computer Science from the University of 
Technology, Sydney and is a graduate member of 
the Australian Institute of Directors Completed Real 
Estate License, including Auctions.  

DAVID NOLAN
Non-Executive Director & Company Secretary

• Over 20 years’ experience as a commercial lawyer and 
listed company director. 

• Previously a partner at a number of leading Sydney law 
firms and senior adviser at the London Stock Exchange. 

• Has valuable relationships in the advisory and regulatory 
community and a depth of transactional and corporate 
governance expertise.

• Currently a Non-Executive Director of Intra Energy 
Corporation Limited and Camilla Australia.  Previously 
Chairman of Hastings Rare Metals and Non-Executive 
Director of Apollo Minerals and Winmar Resources.

• Holds a Bachelor of Laws (Hons) and Bachelor of Arts, 
Bond University.

MICHAEL CARTER
Chairman

• Over 30 years experience in financial services 
including Senior Executive roles at Macquarie Bank 
(now Macquarie Group), NRMA Insurance Group (now 
IAG) and Bridges Financial Services / IOOF Holdings.

• Currently Non-Executive Chairman at Sequoia 
Financial Group Limited (ASX: SEQ) and a Director of 
Qualia Financial Group Pty Ltd.

• Previously the Managing Director of Bridges Financial 
Services, a member of the IOOF Leadership Group 
and a Director of various joint venture entities with 
leading Australian Mutual Banks.

• Holds a Bachelor of Engineering (Mining) UNSW, 
Graduate Certificate in Marketing Practice UTS, 
Diploma of Financial Services and is a member of the 
Australian Institute of Company Directors. 

PROVEN INDUSTRY LEADERSHIP – BOARD & MANAGEMENT
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CONTACT US 

Level 26, 1 Bligh St
Sydney, NSW, 200

+61 (02) 8226 8516
info@propertyconnect.com
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mailto:info@propertyconnect.com


REGISTER FOR AN ACCOUNT
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www.propertyconnect.com


