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Investment Highlights

Provider of engineering, construction and mining services, predominantly to the

Western Australian resources and infrastructure sectors

Right Sectors

Track record of repeat work with Tier 1 clients, including MSP (at Tianqi and

Talison), Rio Tinto, Iluka, Salini Impregilo, BHP

Tier 1 Clients

Technical and project experience, with resource sector relationships to

compete with leading players in the sector

Experienced Board and Management

● Successfully demonstrating ability to win and deliver larger projects, with

current FY19 order book of ~$33m

● Positioned for solid growth given current level of tender activity and follow-

on work potential as well as opportunities to extend into asset maintenance

● Organic growth initiatives are being complemented by actively targeting

sensible, strategic acquisitions of synergistic businesses that will provide

further avenues for diversification and growth, as well as opportunities to

bolster the Board and management

Significant Growth Potential
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Corporate Snapshot
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Share Price (as at 5 April 2019)

Shares on Issue: 

Market Capitalisation:

Cash on Hand (as at 31 Dec 2018): 

Unsecured Debt (as at 31 Dec 2018): 

Enterprise Value:

WestStar Industrial

Philip Re
Non Exec. Director

Bert Mondello
Non Exec. Director

Lay Ann Ong
Non Exec. Chairman

Derek Hall 
Company Secretary

● Chartered Accountant and a Member of the Institute of Company Directors
● 20 years’ corporate experience 
● Significant ASX director experience

● Strong equities experience in both retail and institutional sectors
● More than 20 years’ experience as a capital markets executive
● Driven a number of IPOs, RTOs, investor placements and seed raisings

● Held senior executive positions with both public and private companies 
● Director of ISDN Investments, a wholly owned subsidiary of ISDN Holdings Limited, listed on the Singapore 

exchange (SGX)

● Chartered Accountant, Chartered Secretary and fellow of FINSIA 
● Business restructuring and compliance specialist

Share price performance Capital structure
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$11.4M
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$10.1M
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Two Core Businesses

Emerging engineering, construction 
and mining services company with 

specialist experience in large 
resource and infrastructure projects

● Structural Mechanical & Piping (SMP)

● Electrical & Instrumentation (E&I)

● Civil

● Capital construction project delivery

● Asset Management Services

● Earthworks

Established pre-fabricated concrete 
construction company

● Precast concrete fabrication

● Feature architectural precast walls

● Supply, Install and Deliver
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Highly Experienced Management Team

CEO, WSI

Robert Spadanuda 

● Held CEO roles with large 

scale precast concrete and  

construction companies over  

the past 15 years

● In excess of twenty years’ 

experience in large Scale 

Precast operations

Managing Director, SIMPEC

Mark Dimasi 

● 22 years’ experience in 

Management positions within 

the Engineering, Construction 

and Asset Management 

Services industry 

● Overseen the construction of 

major mining, oil and gas 

projects as Construction / 

Project Manager and Building 

Contractor’s Licence holder 

for UGL Limited

Director, SIMPEC

David Dimasi

● Experienced Project Manager  

executing E&I works, as well 

as stand-alone specialised 

electrical and instrumentation 

installations

● Previously Electrical 

Contractor’s Licence holder 

for UGL Limited

● Extensive experience in both 

brownfield and greenfield 

environments

Commercial Manager

Peter Horvath

● 25 years of contract and 

commercial management 

experience at top-tier blue 

chip mining and oil and gas 

contracting 

● Specialist in risk management; 

procurement; subcontract 

development; budget 

preparation and financial cost 

reporting 

Group Chief Financial Officer

Derek Hall

● Chartered Accountant, 

Chartered Secretary and fellow 

of FINSIA

● Business compliance 

specialist
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Significant Achievements Over Last 24 Months
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Acquisition of 
Precast business
July 2016

New Board & 
management  
appointments
March 2017

Simpec acquisition
August 2017

BHP contract win and 
first contract with MSP 
Engineering (Talison
Lithium Mine)
February 2018

$1.5m Iluka contract at 
Cataby
November 2017

$1m Forrestfield Airport 
Link and $1m Scentre
Group (Westfield 
Carousel) contracts
June – July 2017

$3m Multiplex contract 
(Mandurah Forum)
April 2017

Further $1.7m contract 
with Iluka at Cataby
November 2018

Further $1.8m contract 
with MSP at Talison; 
$1m mechanical 
installation contract
August, September 2018

Increased scope at 
Talison; Second 
BHP order at South 
Flank
July 2018

$8m contract with MSP 
(Tianqi); $4.5m at Rio Tinto 
Cape Lambert; $4m at Rio 
Tinto (West Angelas)
December 2018

$2.7m of contracts 
including PACT 
Construction
March 2019



Current FY19 Order Book

$8M at Tianqi Lithium, $6M over 3 awards at Talison Lithium $14.0M 

$4.5M at Cape Lambert (Direct), $4M at West Angelas via ATCO $8.5M 

Other contracts including Vaughan, Lendlease, ADCO and Ertech $4.5M

Various contracts - including significant contracts with PACT and Perkins Builders $2.7M

$1.7M at Cataby (Direct), $0.3M at Cataby via Grounded $2.0M 

$0.8M at Forrestfield Airport Rail link – 2nd contract $0.8M

$0.5M at South Flank (Direct) – 2nd contract $0.5M 

Current order book (FY2019)
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$33M

WSI’s order book includes contracts for which it has successfully engaged directly with Rio Tinto, BHP and Iluka



Project examples - SIMPEC

West Angelas Mine site

● Project Value: ~$4 million

● Supply and installation of the electrical              

and communication systems for a 600 

room construction camp

RIO TINTO
Tianqi Lithium Plant

● Combined Project Value: ~$8m

● Installation of piping and insulation for 

the processing plant’s Pyromet area

MSP ENGINEERING
Cape Lambert Port Facility

RIO TINTO
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● Project Value: ~$4.5 million

● Design  and construction of a remote 

draft survey system.



Significant Order Book Growth

$ 4,000,000

$ 9,100,000

$ 33,000,000

$ 7,500,000

$ 15,000,000

$ 22,500,000

$ 30,000,000

FY17 FY18 FY19 (Year to Date)
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Quarterly Reported Cash Flows (A$’000)
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WSI has successfully maintained positive operating cash flows over the last 18 months



Continued Earnings Growth
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A$’000
6 months ended 31 

December 2017
6 months ended 30 

June 2018
6 months ended 31 

December 2018

Revenue 3,055 6,041 10,284

Cost of Sales (2,689) (5,195) (8,338)

Gross Profit 366 846 1,946

EBITDA* (1,011) (907) (281)

EBIT* (1,078) (988) (352)

* Excludes non-cash share based payments expense and doubtful debt expense

● Continued earnings growth is

supported by FY19 $33m order

book

● Largely fixed overhead cost base

provides leverage to earnings

growth



Clear Growth Strategy

Continually develop/maintain strong client relationships to generate

repeat work and larger contracts

Maintain & Develop Client Relationships

Demonstrate project delivery capabilities to convert follow-on

opportunities, grow market traction and win larger contracts

Increase Project Scale

Increase diversification via new service offerings, including asset

maintenance

Service Offering Expansion

Pursue clients and projects nationally in order to expand project

pipeline by targeting projects to enter into VIC, NSW and QLD

Geographical Expansion
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Organic growth initiatives are being complemented by actively

targeting sensible, strategic acquisitions of synergistic businesses

that will provide further avenues for diversification and growth, as

well as opportunities to bolster the Board and management

Acquisitive Growth



Olympic Domain interest

13

Olympic Domain tenements are situated in

South Australia, in the famous Olympic Dam,

Roxby Downs and Carrapateena Region.

The three key areas are:

1. Lake Torrens (neighbouring ASX:AIS and

ASX:ARE),

2. Pernatty (neighbouring ASX:RDM and Oz

Minerals )

3. Horse Well (neighbouring BHP, where

notable drilling results have been

achieved)

WSI maintains a 17.5% interest in the Olympic Domain tenements, which are subject to a farm-in joint venture with 

Cohiba Minerals Ltd (ASX:CHK) 1

1 Please refer to CHK’s ASX announcement dated 27 February (Major milestone achieved on 
Farm-In Agreement between Cohiba Minerals and Olympic Domain Pty Ltd):



Contact Details

Philip Re – Non-Executive Director

E: pre@regencypartners.com.au

Bert Mondello – Non-Executive Director

E: bmondello@regencycorporate.com.au

Directors:

Suite 1, 437 Roberts Road, 

Subiaco, WA 6008 

P: +618 9466 9018

E: info@weststarindustrial.com.au

W: https://www.wsindustrial.com.au/

Office:
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This presentation has been prepared by WestStar Industrial Ltd (ACN 119 047 693) (the Company).

This presentation is being provided to a limited number of investor for the sole purpose of providing preliminary background financial and other information to enable recipients to review the 

business activities of the Company. 

It should not be considered as an offer or invitation to subscribe for or purchase any shares in the Company or as an inducement to make an offer or invitation to subscribe for or purchase any 

shares in the Company. No agreement to subscribe for securities in the Company will be entered into on the basis of this presentation or any information, opinions or conclusions expressed in 

the course of this presentation.

This presentation is not a prospectus, product disclosure document or other offering document under Australian law or under the law of any other jurisdiction. It has been prepared for 

information purposes only. This presentation contains general summary information and does not take into account the investment objectives, financial situation and particular needs of an 

individual investor. It is not a financial product advice and the Company is not licenced to, and does not provide, financial advice.

This presentation may contain forward-looking statements which are identified by words such as ‘may’, ‘could’, ‘believes’, ‘estimates’, ‘targets’, ‘expects’, or ‘intends’ and other similar words 

that involve risks and uncertainties. These statements are based on an assessment of past and present economic and operating conditions, and on a number of assumptions regarding future 

events and actions that, as at the date of this presentation, are expected to take place. Such forward-looking statements are not guarantees of future performance and involve known and 

unknown risks, uncertainties, assumptions and other important factors many of which are beyond the control of the Company, its Directors and management.

Although the Company believes that the expectations reflected in the forward looking statements included in this presentation are reasonable, none of the Company, its Directors or officers 

can give, or gives, any assurance that the results, performance or achievements expressed or implied by the forward-looking statements contained in this document will actually occur or that 

the assumptions on which those statements are based are exhaustive or will prove to be correct beyond the date of its making. Readers are cautioned not to place undue reliance on these 

forward- looking statements. Except to the extent required by law, the Company has no intention to update or revise forward-looking statements, or to publish prospective financial information 

in the future, regardless of whether new information, future events or any other factors affect the information contained in this presentation.

Readers should make their own independent assessment of the information and take their own independent professional advice in relation to the information and any proposed action to be 

taken on the basis of the information. To the maximum extent permitted by law, the Company and its professional advisors and their related bodies corporate, affiliates and each of their 

respective directors, officers, management, employees, advisers and agents and any other person involved in the preparation of this presentation disclaim all liability and responsibility 

(including without limitation and liability arising from fault or negligence) for any direct or indirect loss or damage which may arise or be suffered through use of or reliance on anything 

contained in, or omitted from, this presentation. Neither the Company nor its advisors have any responsibility or obligation to update this presentation or inform the reader of any matter arising 

or coming to their notice after the date of this presentation document which may affect any matter referred to in the presentation.

Disclaimer
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