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This	
  disclaimer	
  forms	
  part	
  of	
  and	
  is	
  incorporated	
  in	
  the	
  accompanying	
  material	
  
	
  	
  
The	
   informa9on	
   in	
   this	
  presenta9on	
   is	
  an	
  overview	
  and	
  does	
  not	
   include	
  all	
   informa9on	
  necessary	
   for	
   investment	
  decisions.	
   In	
  
making	
   investment	
  decisions,	
   investors	
   should	
   rely	
   on	
   their	
   own	
  examina9on	
  of	
  Coretrack	
   Limited,	
   (Coretrack)	
   or	
   consult	
  with	
  
their	
  own	
  legal,	
  tax,	
  business	
  and/or	
  financial	
  advisors	
  in	
  connec9on	
  with	
  any	
  acquisi9on	
  of	
  securi9es.	
  	
  This	
  informa9on	
  has	
  been	
  
prepared	
   in	
   good	
   faith	
   by	
   Coretrack.	
   However,	
   no	
   representa9on	
   or	
   warranty,	
   express	
   or	
   implied	
   is	
   made,	
   in	
   rela9on	
   to	
   the	
  
accuracy	
  or	
  completeness	
  of	
  the	
  informa9on	
  provided	
  in	
  this	
  document	
  or	
  any	
  other	
  informa9on	
  by	
  Coretrack	
  otherwise	
  provided	
  
to	
   the	
   recipients.	
   Whilst	
   every	
   care	
   has	
   been	
   taken	
   with	
   prepara9on	
   of	
   the	
   informa9on	
   contained	
   in	
   this	
   document,	
   no	
  
responsibility	
  is	
  accepted	
  by	
  Coretrack	
  or	
  any	
  of	
  its	
  representa9ves,	
  directors,	
  partners,	
  employees	
  or	
  professional	
  advisers	
  for	
  any	
  
informa9on	
  provided	
   in	
  this	
  document	
  or	
  otherwise	
  provided	
  to	
  the	
  recipients	
  or	
   for	
  any	
  ac9on	
  taken	
  by	
  the	
  recipients	
  on	
  the	
  
basis	
  of	
  such	
   informa9on.	
   In	
  par9cular,	
  no	
  representa9on	
  or	
  warranty	
   is	
  given	
  as	
  to	
  the	
  accuracy,	
   likelihood	
  of	
  achievement	
  or	
  
reasonableness	
  of	
  any	
   forecasts,	
  prospects	
  or	
   returns	
  contained	
   in	
   the	
   informa9on.	
  Such	
   forecasts,	
  prospects	
  or	
   returns	
  are	
  by	
  
their	
   nature	
   subject	
   to	
   significant	
   uncertain9es	
   and	
   con9ngencies.	
   Each	
   recipient	
   of	
   the	
   informa9on	
   should	
   make	
   its	
   own	
  
independent	
  assessment	
  of	
  the	
  informa9on	
  and	
  take	
  its	
  own	
  independent	
  professional	
  advice	
  in	
  rela9on	
  to	
  the	
  informa9on	
  and	
  
any	
  ac9on	
  taken	
  on	
  the	
  basis	
  of	
  the	
  informa9on.	
  	
  
	
  
This	
   presenta9on	
   includes	
   forward	
   looking	
   statements	
   within	
   the	
   meaning	
   of	
   the	
   Corpora9ons	
   Act.	
   These	
   forward	
   looking	
  
statements	
  may	
  be	
   iden9fied	
  by	
  words	
  such	
  as	
  “may,” “will,	
  “expect,” “intend,” “an9cipate,” “believe,” “es9mate,” “plan,” 
“project,” “could,” “should,” “would,” “con9nue,” “seek,” “target,” “guidance,” “outlook,” “forecast”	
   and	
   other	
   similar	
  
words.	
   These	
   forward	
   looking	
   statements	
   are	
   based	
   on	
   Coretrack’s	
   current	
   objec9ves,	
   beliefs	
   and	
   expecta9ons,	
   and	
   they	
   are	
  
subject	
  to	
  significant	
  risks	
  and	
  uncertain9es	
  that	
  may	
  cause	
  actual	
  results	
  and	
  financial	
  posi9on	
  and	
  9ming	
  of	
  certain	
  events	
  to	
  
differ	
  materially	
  from	
  those	
  described	
  in	
  the	
  forward	
  looking	
  statements:	
  failure	
  of	
  a	
  proposed	
  transac9on	
  to	
  be	
  implemented;	
  the	
  
challengers	
  of	
  cost	
  and	
  closing,	
  integra9ng,	
  restructuring	
  and	
  achieving	
  an9cipated	
  synergies;	
  the	
  ability	
  to	
  retain	
  key	
  employees;	
  
and	
  other	
  economic,	
  business,	
  compe99ve,	
  and/or	
  regulatory	
  factors	
  affec9ng	
  the	
  business	
  of	
  Coretrack	
  generally,	
  including	
  those	
  
set	
  forth	
  Coretrack	
  business	
  plan,	
  in	
  par9cular,	
  the	
  “Risk	
  Factors”	
  sec9on.	
   	
  Any	
  forward	
  looking	
  statements	
  speak	
  only	
  as	
  of	
  the	
  
date	
  hereof	
  or	
  as	
  of	
  the	
  dates	
  indicated	
  in	
  the	
  statements.	
  Coretrack	
  assumes	
  no	
  obliga9on	
  to	
  publicly	
  update	
  or	
  supplement	
  any	
  
forward	
   looking	
  statement	
   to	
   reflect	
  actual	
   results,	
   changes	
   in	
  assump9ons	
  or	
  changes	
   in	
  other	
   factors	
  affec9ng	
   these	
   forward	
  
looking	
  statements	
  except	
  as	
  required	
  by	
  law.	
  



Overview 

May 2014 –	
  Announced acquisition of ceramic proppant developer Ecopropp Pty Ltd 
 

Brisbane pilot plant to commence manufacturing Q2 2015 
 

Disruptive, Game Changer technology for manufacture of Ceramic Proppants 
 

Stronger, Lighter and Low manufacturing costs  
 

Proppants are the single largest cost item for unconventional oil and gas wells 

Coretrack Limited (ASX : CKK) 



What are Proppants? 
Proppants	
  are	
  a	
  sand-­‐like	
  commodity	
  that	
  are	
  o\en	
  the	
  single	
  largest	
  cost	
  item	
  in	
  EVERY	
  well	
  that	
  is	
  fracked	
  
	
  

Proppants	
  are	
  pumped	
  into	
  hydrocarbon	
  bearing	
  shales	
  to	
  “prop”	
  open	
  the	
  fractures	
  that	
  are	
  created	
  during	
  
hydraulic	
  fracturing	
  (fracking).	
  	
  Oil	
  and	
  gas	
  is	
  then	
  able	
  to	
  flow	
  from	
  the	
  fractures	
  held	
  open	
  by	
  the	
  proppants	
  
	
  

Tradi9onal	
  ceramic	
  proppants	
  are	
  made	
  from	
  bauxite	
  or	
  kaolin	
  clay.	
  Our	
  proppants	
  are	
  made	
  primarily	
  from	
  
fly	
  ash,	
  the	
  unwanted	
  by-­‐product	
  of	
  coal	
  fired	
  power	
  plants	
  
	
  

The	
  worldwide	
  ceramic	
  market	
  was	
  approximately	
  $2.5	
  Bn.	
  in	
  2013	
  	
  



Exploiting unconventional Oil and Gas resources 



What about water contamination and toxic chemicals? 
Design	
   of	
   oil	
   and	
   gas	
   wells	
   are	
  
e n g i n e e r e d 	
   t o 	
   p r e v e n t	
  
hydrocarbons	
   leaking	
   into	
   water	
  
aquifers.	
   	
   No	
   less	
   than	
   3	
   layers	
   of	
  
concrete	
   encased	
   steel	
   pipe	
   reach	
  
far	
   deeper	
   than	
   the	
   deepest	
  water	
  
aquifer.	
  	
  

An	
  Indian	
  bean	
  called	
  Guar	
  was	
  formerly	
  used	
  as	
  cafle	
  
feed	
   before	
   its	
   applica9on	
   for	
   oil	
   and	
   gas	
   wells	
   was	
  
discovered.	
   	
  Guar	
  is	
  used	
  to	
  thicken	
  the	
  water	
  to	
  hold	
  
the	
  proppants	
  in	
  suspension	
  during	
  fracking.	
  



Industry Overview	
  

•  Each	
  horizontal	
  oil	
  and	
  gas	
  well	
  requires	
  circa	
  3,000,000	
  pounds	
  (1.4m	
  kg)	
  to	
  
10,000,000	
  pounds	
  (4.5m	
  kg)	
  of	
  proppants*	
  	
  

•  1	
  horizontal	
  well	
  may	
  need	
  up	
  to	
  100	
  rail	
  carriages	
  of	
  proppants*	
  

•  Many	
  horizontal	
  wells	
  use	
  $1,000,000	
  to	
  $3,000,000	
  of	
  ceramic	
  proppants*	
  

•  60%	
  of	
  US	
  oil	
  and	
  gas	
  drill	
  rigs	
  were	
  horizontal	
  drilling	
  in	
  2014,	
  compared	
  to	
  2003,	
  
when	
  just	
  10%	
  were	
  horizontal	
  and	
  90%	
  were	
  ver9cal	
  drilling*	
  

	
  

•  Explosion	
  in	
  ac9vity	
  due	
  primarily	
  to	
  advances	
  in	
  hydraulic	
  fracturing	
  technologies	
  

	
  
**	
  Proptester	
  /	
  Kelrick	
  2014	
  Report	
  



Courtesy Proptester, Kelrick 

Historical  Growth: 1 Bn. pounds in 2003 to 8.9 Bn. Pounds in 2014 



Proppant storage  
tanks 



Typical Characteristics of Ceramic Proppants 
	
  

Kaolin	
  Clay	
  proppants	
  
• 	
  Compressive	
  Strength	
  –	
  20/40	
  typically	
  rated	
  @	
  7,500	
  psi	
  
• 	
  Bulk	
  Density	
  –	
  typically	
  1.56	
  grams/cubic	
  cm	
  
• 	
  Typical	
  Bakken	
  well	
  requires	
  6,000,000	
  pounds	
  per	
  well	
  
• 	
  Up	
  to	
  6.5	
  cents/pound	
  for	
  logis9cs	
  and	
  transporta9on	
  costs	
  
	
  	
  from	
  Georgia	
  US	
  to	
  North	
  Dakota	
  
	
  
Bauxite	
  proppants	
  
• 	
  Compressive	
  Strength	
  –	
  20/40	
  typically	
  rated	
  @	
  10,000	
  psi	
  
• 	
  Bulk	
  Density	
  –	
  typically	
  1.88	
  grams/cubic	
  cm	
  
• 	
  Typical	
  Bakken	
  well	
  requires	
  7,230,000	
  pounds	
  per	
  well	
  
• 	
  Up	
  to	
  8	
  cents/pound	
  for	
  logis9cs	
  and	
  transporta9on	
  costs	
  from	
  China	
  to	
  Texas	
  
	
  

Fly	
  ash	
  proppants	
  (Ecopropp)	
  
• 	
  Compressive	
  Strength	
  –	
  20/40	
  rated	
  @	
  11,000	
  psi	
  
• 	
  Bulk	
  Density	
  –	
  1.37	
  grams/cubic	
  cm	
  
• 	
  Typical	
  Bakken	
  well	
  requires	
  5,300,000	
  pounds	
  per	
  well	
  
• 	
  Low	
  (or	
  no)	
  logis9cs	
  and	
  transporta9on	
  costs	
  because	
  Ecopropp	
  manufacturing	
  plants	
  can	
  be	
  
located	
  near	
  coal	
  fired	
  power	
  plants	
  which	
  are	
  close	
  to	
  oil	
  &	
  gas	
  reserves.	
  



Cost Savings per Well 

Ecopropp’s disruptive technology challenges existing market dynamics 

THE	
  ABOVE	
  ESTIMATES	
  ARE	
  PRELIMINARY	
  AND	
  BASED	
  ON	
  CERTAIN	
  ASSUMPTIONS	
  AND	
  PROJECTIONS	
  MADE	
  ON	
  BEHALF	
  OF	
  THE	
  COMPANY	
  IN	
  GOOD	
  FAITH.	
  	
  
THEY	
   ARE	
   GIVEN	
   HERE	
   FOR	
   ILLUSTRATIVE	
   PURPOSES	
   AND	
   ARE	
   NOT	
   TO	
   BE	
   RELIED	
   UPON	
   FOR	
   ANY	
   PURPOSE.	
   WHILE	
   THE	
   COMPANY’S	
   MANAGEMENT	
  
CONSIDERS	
   THEM	
   REASONABLE,	
   THESE	
   ESTIMATES	
   ARE	
   SUBJECT	
   TO	
   SIGNIFICANT	
   BUSINESS,	
   ECONOMIC	
   AND	
   COMPETITIVE	
   UNCERTAINTIES	
   AND	
  
CONTINGENCIES.	
   ACCORDINGLY,	
   NO	
   ASSURANCE	
   CAN	
   BE	
   GIVEN	
   THAT	
   THESE	
   ESTIMATES	
   CAN	
   OR	
   WILL	
   BE	
   REALIZED,	
   AND	
   THE	
   COMPANY’S	
   ACTUAL	
  
PERFORMANCE	
  MAY	
  VARY	
  FROM	
  THE	
  ESTIMATES	
  AND	
  SUCH	
  VARIATIONS	
  MAY	
  BE	
  MATERIAL.	
  NO	
  REPRESENTATION,	
  WARRANTY	
  OR	
  GUARANTEE	
  OF	
  ANY	
  
NATURE	
  IS	
  BEING	
  GIVEN	
  BY	
  OR	
  ON	
  BEHALF	
  OF	
  THE	
  COMPANY	
  REGARDING	
  ITS	
  FUTURE	
  PERFORMANCE	
  OR	
  FINANCIAL	
  RESULTS.	
  



•  Validated by Industry experts 
•  40% Stronger & 12% - 40% less weight than comparable products 
•  New patent lodged August 2013 
•  Three additional patents scheduled for lodgment July 2014 

Experts Reports certify that Ecopropp Proppants meet or 
exceed the ISO Standards 

Test	
  
ISO	
  

Standard	
  
13503-­‐2	
  

	
  	
   Ecopropp	
  

%	
  of	
  fines	
  produced	
  when	
  30/50	
  
proppant	
  is	
  crushed	
  @	
  10,000psi	
  	
   <	
  10	
  %	
   	
  	
   3.10	
  %	
  

%	
  of	
  fines	
  produced	
  when	
  30/50	
  
proppant	
  is	
  crushed	
  @	
  12,000psi	
  	
   <	
  10	
  %	
   	
  	
   5.60	
  %	
  

%	
  of	
  fines	
  produced	
  when	
  30/50	
  
proppant	
  is	
  crushed	
  @	
  14,000psi	
  	
   <	
  10	
  %	
   	
  	
   8.0	
  %	
  

%	
  of	
  fines	
  produced	
  when	
  20/40	
  
proppant	
  is	
  crushed	
  @	
  10,000	
  psi	
  	
   <	
  10	
  %	
   	
  	
   6.10	
  %	
  

Acid	
  Solubility	
   <	
  7	
  	
   	
  	
   5.2-­‐6.3	
  
Roundness	
   >	
  7	
   	
  	
   8	
  
Sphericity	
  	
   >	
  7	
   	
  	
   8	
  
Turbidity	
   <	
  250	
   	
  	
   43-­‐57	
  

Bulk	
  Density	
  [g/cm3]	
   	
  	
   	
  	
   1.37	
  



Low Manufacturing Costs 



Siegfried	
  Konig	
  –	
  Execu9ve	
  Director	
  
Entrepreneur	
  and	
  Ecopropp	
  Founder.	
   	
   30	
   years	
  experience	
   in	
  business	
  management,	
   successful	
   lis9ng	
  of	
  3	
  
start-­‐up	
  companies	
  on	
  ASX.	
  Global	
   rela9onships	
   in	
  capital	
  markets	
  &	
  public	
  company	
  sector.	
  Siegfried	
   is	
  an	
  
early	
  stage	
  investor	
  with	
  experience	
  in	
  building	
  companies	
  from	
  startup	
  to	
  IPO	
  and	
  Company	
  Management.	
  	
  

Dr.	
  David	
  Henson	
  –	
  Non-­‐Execu9ve	
  Director	
  PhD	
  BChE	
  	
  
Non-­‐Execu9ve	
  director	
  based	
  in	
  Houston	
  TX,	
  former	
  director,	
  emerging	
  technologies	
  for	
  Siemens	
  Oil	
  and	
  Gas,	
  
now	
  CEO	
  of	
  Siemens	
  conceptual	
  engineering	
  services.	
  PhD	
  in	
  Chemical	
  Engineering,	
  over	
  15	
  years	
  experience	
  
in	
  process	
  engineering,	
  project	
  management	
  and	
  business	
  development.	
  	
  

Eugene	
  Loy	
  –	
  Non-­‐Execu9ve	
  Director	
  BBus	
  MAICD	
  
Mr. Loy has more than 12 years experience in commercial banking, capital markets and 
corporate advisory. He has previously served as director of Skywards Limited (ASX: SKL), and is 
a member of the Australian Institute of Company Directors. 

Ross	
  Henden	
  –	
  Non-­‐Execu9ve	
  Director	
  B.Ec.,	
  M.PRM.,	
  Dip.	
  FS(FP),	
  Grad.	
  Cert.	
  PFP.,	
  FAIM	
  
Mr	
   Henden	
   has	
   extensive	
   experience	
   in	
   the	
   capital	
  markets	
   and	
   corporate	
   financing.	
   He	
   has	
   previously	
  
worked	
  as	
  a	
  stock	
  broker	
  and	
  ins9tu9onal	
  adviser	
  with	
  Bain	
  &	
  Co,	
  Davies	
  &	
  Dalziel,	
  Gillon	
  Derham	
  &	
  Co	
  and	
  
Josephson	
  Wright	
  &	
  Co,	
  and	
  also	
  in	
  the	
  banking	
  and	
  ins9tu9onal	
  sectors	
  with	
  BT,	
  MLC,	
  NAB	
  and	
  Asteron.	
  

	
  Jim	
  Irvine	
  –	
  Non-­‐Execu9ve	
  Director	
  of	
  US	
  subsidiary	
  Epropp	
  LLC	
  	
  
Founder	
  and	
  President	
  of	
  Fly	
  As	
  Direct	
  (FAD)	
  based	
  in	
  Cincinna9,	
  Ohio.	
  Graduate	
  of	
  Ohio	
  University	
  with	
  a	
  BBA	
  
in	
  Marke9ng,	
  Jim	
  began	
  marke9ng	
  CCP’s	
  in	
  1989	
  and	
  successfully	
  developed	
  markets	
  throughout	
  Ohio,	
  Indiana,	
  
Kentucky,	
  Tennessee,	
  Illinois,	
  and	
  Missouri.	
  	
  



Commercialisation Strategy & Acquisition Summary	
  

	
  
Strategy	
  
• 	
  	
  	
  	
  Establish	
  ¼	
  ton/hour	
  factory	
  in	
  Brisbane	
  to	
  validate	
  scale	
  up.	
  	
  Expected	
  comple9on	
  Q2	
  2015	
  
• 	
  	
  	
  	
  Invite	
  poten9al	
  licensees	
  /	
  investors	
  to	
  observe	
  proppant	
  manufacture	
  at	
  Brisbane	
  factory	
  Q2	
  2015	
  
• 	
  	
  	
  	
  Nego9ate	
  /	
  finalise	
  agreement	
  with	
  poten9al	
  US	
  joint	
  venture	
  partner,	
  a	
  privately	
  held	
  specialist	
  in	
  

	
  manufacturing	
  bauxite	
  catalysts	
  seeking	
  to	
  enter	
  the	
  proppants	
  business.	
  Catalyst	
  plants	
  are	
  very
	
  similar	
  to	
  proppants	
  plants.	
  	
  

• 	
  	
  	
  	
  Lease	
  with	
  op9on	
  to	
  purchase	
  target	
  plant,	
  change	
  feedstock	
  to	
  flyash,	
  JV	
  commences	
  manufacture.	
  

Revenue	
  Streams	
  
• 	
  	
  	
  	
  Upfront	
  license	
  fee	
  	
  
• 	
  	
  	
  	
  	
  Ongoing	
  royalty	
  
• 	
  	
  	
  	
  	
  Profits	
  from	
  Joint	
  Venture	
  
	
  
Coretrack	
  Acquisi]on	
  of	
  Ecopropp	
  
• 	
  	
  	
  	
  Milestone	
  1	
  shares	
  issued	
  25	
  March	
  2015	
  
• 	
  	
  	
  	
  Milestone	
  2	
  	
  –	
  Deploy	
  proppants	
  down-­‐hole	
  

• 	
  	
  	
  	
  Milestone	
  3	
  –	
  Commercialisa9on	
  
Upon	
  commercialisa9on,	
  all	
  milestones	
  are	
  deemed	
  sa9sfied	
  



Li9ga9on	
  with	
  Strange	
  Investments	
  sefled,	
  drilling	
  rig	
  sold	
  
	
  

Savings	
  of	
  $225,000/year	
  in	
  corporate	
  costs	
  compared	
  to	
  previous	
  arrangements	
  
	
  

Capital	
  Raising	
  of	
  $400,000	
  completed	
  at	
  20%	
  discount	
  to	
  VWAP	
  -­‐	
  $0.0032	
  cents/
share	
  
	
  

SPP	
  to	
  allow	
  all	
  shareholders	
  to	
  par9cipate	
  at	
  the	
  same	
  price	
  –	
  announced	
  25	
  
March	
  2015.	
  	
  Execu9ve	
  Director	
  intends	
  to	
  take	
  up	
  maximum	
  en9tlement.	
  
	
  

New	
  Board	
  members	
  appointed	
  6	
  March	
  2015,	
  	
  
	
  

High	
  Calibre,	
  non-­‐execu9ve	
  Chair	
  being	
  sought	
  
	
  

Engagement	
  of	
  US	
  Corporate	
  Advisor	
  
	
  
EGM	
  being	
  prepared,	
  to	
  be	
  included	
  in	
  agenda	
  items:	
  
•  Change	
  to	
  Company	
  name	
  
•  Placement	
  to	
  Execu9ve	
  Director	
  if	
  shareholders	
  approve	
  
•  Placement	
  to	
  poten9al	
  Joint	
  Venture	
  partner	
  if	
  shareholders	
  approve	
  

Update	
  



	
  	
  	
    
 

For further Information 

 

 
 
Siegfried Konig 
CEO : Coretrack 
Mob : 0411 111 193 
Email : s.konig@coretrack.com.au   


